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Safe Harbor Statements

This presentation contains ñforward-lookingòstatements that involve risks, uncertainties and assumptions. If the risks or uncertainties ever
materialize or the assumptions prove incorrect, our results may differ materially from those expressed or implied by such forward-looking
statements. Accordingly, we caution you not to place undue reliance on these statements. All statements other than statements of historical fact
could be deemed forward-looking, including, but not limited to, any projections of financial information; any statements about historical results that
may suggest trends for our business; any statements of the plans, strategies and objectives of management for future operations; any statements
of expectation or belief regarding future events, technology developments or enforceability of our intellectual property rights; and any statements of
assumptions underlying any of the foregoing.

These statements are based on estimates and information available to us at the time of this presentation and are not guarantees of future
performance. Actual results could differ materially from our current expectations as a result of many factors, including but not limited to: the impact
of our substantial indebtedness; the effect of local, national and international economic, credit and capital market conditions on the economy in
general, and on the industries in which we operate in particular; access to available and reasonable financing on a timely basis and the availability
of financing for our customers; our competitive environment; dependence on independent distributors; general economic and business conditions,
market factors and our dependence on customers in cyclical industries; the seasonality of our sales; impact of weather on the demand for our
products; changes in technology and manufacturing techniques; loss of key personnel; increases in cost of our raw materials and our possible
inability to increase product prices to offset such increases; the loss of any significant customer; inability to make necessary capital expenditures;
risks associated with international operations, which have increased in size due to our recent acquisitions; the costs of environmental compliance
and/or the imposition of liabilities under environmental, health and safety laws and regulations; the costs of asbestos claims; a potential impairment
of goodwill and intangible assets; changes in governmental laws and regulations, or the interpretation or enforcement thereof, including for
environmental matters; viability of key suppliers; reliance on intellectual property; potential product liability claims; work stoppages by unionized
employees; the costs related to strategic acquisitions or divestitures or the integration of recent and future acquisitions into our business;
performance, and potential failure, of our information and data security systems; changes in pension funding requirements and costs of maintaining
healthcare insurance and benefits; and anti-takeover provisions in our charter documents. These and other risks and uncertainties associated with
our business are described in our Annual Report on Form 10-K for the year ended March 31, 2016. We assume no obligation and do not intend to
update these forward-looking statements.

In addition to U.S. GAAP financials, this presentation includes certain financial measures on a non-GAAP basis as defined in the Form 8-K filed
with the Securities and Exchange Commission on May 19, 2016. These historical and forward-looking non-GAAP measures are in addition to, not a
substitute for or superior to, measures of financial performance prepared in accordance with GAAP. Our SEC filings contain additional information
about these non-GAAP measures and why we use them.
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Rexnord Highlights

Robust Free Cash Flow

Industry-Leading Profitability

Rexnord Business System

Shift in Portfolio Momentum

~70% of FY16 Earnings from Water, Consumer, Aerospace

Large Majority of Industrial Sales Currently for MRO Applications

Building on Sustainable Competitive Advantages

Executing 20+% Footprint Reduction & Repositioning

Commercial Excellence Initiatives, Strategic Product Line Extensions

Disciplined Capital Allocation

Investing in Above-Market Organic Growth

Longer-Term Shareholder Value Creation with Strategic M&A
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Rexnord Overview

Note: All figures are FY16.  Platform margins exclude corporate expenses.

Rexnord (RXN)

Multi-Platform Industrial  ÅEngineered Products for Specification-Driven Applications

Revenue: $1.9 billion  Å  Adjusted EBITDA: $366 million (19%) Å  FCF: $171 million

Water Management

Provide and enhance water quality, safety, flow control, and conservation in 

nonresidential construction, water & wastewater infrastructure

Revenue: $0.8 billion  Å  EBITDA Margin: 20%

Process & Motion Control

Be the leading global provider of high-value, mission-critical solutions that help 

customers safely, reliably and productively keep their goods & assets moving

Revenue: $1.1 billion  Å  EBITDA Margin: 21%



Rexnord Historical Summary

Consistent Focus on Value Creation
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Valued by Carlyle Apollo   IPO Trade*

source: Company reports, Capital IQ. * 52-week high.
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More Balanced Portfolio
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Portfolio management & capital allocation to reduce cyclicality

ÅWater Management is leveraging steady core growth with solid margin expansion.

ÅAerospace visibility benefits from high relative exposure to large commercial aircraft build.

ÅFood & beverage market values product innovation, adds relatively stable demand patterns.

ÅSignificant operating leverage to stabilization and recovery in PMC industrial process markets.

  FY16 Pro Forma EBITDA Composition

    Note: Adjusted EBITDA defined as per SEC filings.  FY16 Pro Forma includes Cambridge acquisition (pending).
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Cambridge International Summary
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Cambridge will expand Rexnordôs consumer exposure

Leading supplier of metal conveying solutions for food processing applications

Å Strong brand ïreputation for innovation, quality, reliability, and superior customer service

Å Leading market share in North America, established brand in Europe & Latin America

Å Strong management team with developed growth strategies

Å Favorable cost position with most manufacturing in Mexico

Å Acquisition expected to close in June 2016

Highly complementary fit with Rexnord

Å Focus on product performance & customer service, innovation, application engineering

Å Expands leadership position in conveying solutions for global food & beverage end markets

Å Significant growth synergy potential along multiple vectors

Å Direct sellers increase roughly 10-fold as Rexnord adds particular strength in Europe

Å Attractive profitability with upside through RBS-led process improvement, supply chain



Supply Chain Optimization & 
Footprint Repositioning 

Progress Update ïFirst stage of SCOFR program on track to March 2017 completion

ÅMexico facility made first commercial shipments in 1Q FY17

ÅFour plant consolidations announced (two completed), plus exiting non-strategic product line

ÅReducing internal foundry capacity, selectively increasing outsourcing

ÅPlanning under way for next stage of SCOFR
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ÅFY17 program capex $14-16 million

ÅFY17 est. restructuring expenses  

$20-22 million, down $5-7 million yr/yr

ÅFY17 est. nonrecurring expenses 

impact to Adjusted EBITDA est. $14 

million, partially offset by initial savings

ÅFY17 net impact to Adjusted EBITDA 

est. $7-8 million of net expense (versus 

$10 million expense in FY16)

ÅLaunch initial Mid-Tier PT products

ÅLaunch next stage in SCOFR

ÅFY16-17 initiatives expected to 

benefit Process & Motion Control 

margins by ~200 bps

ÅFY16 initiatives elevate Water 

Management Adjusted EBITDA margin 

above targeted 20%

ÅFY18 net impact to Adjusted EBITDA 

est. $25 million benefit

ÅLower fixed costs = more flexible cost 

structure, reduced maintenance capex

ÅExpanding  Mid-Tier PT offering

ÅAdditional supply chain repositioning

ÅAdditional structural cost reductions

ÅImproved variable cost structure

ÅImproved free cash flow

ImplementationFY17 New Current StateFY18 New Future StateFY19

Structural cost reduction initiatives gather momentum



Capital Allocation Focus
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Attractive alternatives for capital deployment

Strategic Acquisitions

ÅRBS-directed = process-based, integrated into strategic planning process

ÅDemonstrated ability to source exclusively-negotiated transactions

ÅInvestments in proprietary funnel development and participation in structured processes

ÅAbility to leverage leading commercial presence & scale in both platforms

ÅTarget ROIC > WACC within 12-36 months

Share Repurchases

ÅOffsets prospective dilution from employee compensation programs

Å$200-million authorization with $160 million unused

Debt Reduction

ÅCovenant-light term debt with unrestricted prepayment terms, matures 2020



Water Management Profile

Highlights

ÅBroadest offering for water safety, conservation, and flow control in specification-driven 

applications in building construction, water & wastewater treatment & supply

ÅMajor product categories include specification-grade drainage, flush valves & sensor 

faucets, engineered valves for water & wastewater control

ÅSmall share of user project cost but critical to system performance and reliability 

ÅServes $5+B fragmented global market with attractive bolt-on acquisition potential

ÅCompetitive advantages in product scope, product innovation, commercial network
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Market Applications Representative Products

Commercial

Buildings

ÁWater Supply

ÁDrainage Control

ÁRestrooms

ÁKitchens

ÁFire Control

Institutional 

Buildings

ÁWater Supply

ÁDrainage Control

ÁRestrooms

ÁKitchens

ÁFire Control

Municipal Water 

& Wastewater

ÁWater Distribution

ÁWater Treatment

ÁPumping Station

ÁFlood Protection

ÁDesalination

Dam & 

Hydropower

ÁHydro Power Plant

ÁPump Storage Station

ÁExtraction System

ÁBottom Outlet

ÁInlet Control

Industrial & 

Power

ÁWater Supply

ÁCooling Water Supply

ÁDistrict Heating & Cooling

ÁStorage Tanks

ÁFire Control

Water Management Major End Markets
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Process & Motion Control Profile

Highlights

ÅBroad product portfolio for applications in process & consumer industries, aerospace

ÅMajor product categories include flat top conveyor systems & components, gears & gear 

drives, couplings, bearings & seals, engineered chain

ÅReliability critical to avoid costly user downtime + small share of user system cost = 

80%+ like-for-like replacement

ÅTargets $25+B fragmented global market with significant bolt-on acquisition potential

ÅCompetitive advantages in product scope, applications expertise, brand positioning 
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Industry Applications Representative Products

Food & 

Beverage

ÁBeverage Filling

ÁPasteurizers

ÁFood Handling

ÁCase Handling

ÁContainer Making 

Commercial 

Aerospace

ÁFlight Control Systems

ÁAircraft Doors

ÁAirframe Structures

ÁEngine/APU/Gearbox

ÁLanding Gear

Bulk Material 

Handling 

ÁConveying Equipment

ÁProcessing Machinery

ÁHard Rock & Coal Mining

ÁPotash Mining

ÁFertilizer Production

Energy

ÁElectrical Power Generation

ÁOil & Gas Compression

ÁProcess Equipment

ÁWind Turbines

Construction 

Materials

ÁCement Production

ÁAggregates Processing

ÁAsphalt Production & Paving

ÁLumber/Wallboard Prod.

PMC Major End Markets
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